
	 

Email:
aamirhasan72690@gmail.com

Contact No :

Mobile: +91-7275636505
Office : +91-7905560526
Permanent Address:

Babunnia Road Adda No. 2  Front of Samsung Plaza, Siwan, Bihar, Pin-841226

Personal Data :-

Date of Birth   :  21-JUL-1991
Sex                  :  Male

Nationality      : Indian

Marital Status : Single
 
	Objective

To act as a catalyst in the growth of the organization and be a team builder and a future leader also imparting  work in the most challenging position with an organization that provides ample opportunities to learn and to contribute.
                                             education

Professional  Qualification : 

Completed Masters Of Business Administration from Jahangirabad Educational Trust Group Of Institution under UPTU in 2014.
Specialized in Marketing (Major) & International business (Minor) from UPTU (Formerly GBTU).

Academic Qualification:

  ( B.SC from B.S.D College, Jalalpur, J.P University, Saran. (2012)
  ( 12th from R.N Inter College, Parsagarh, Saran (2009).
  ( 10th from DAV Public School, Siwan, Bihar (2006).

Strengths

PERSONAL SKILLS: 

(  Self-motivated 

( Target driven                                                                                                             ( Initiative Articulate

( Influencing skills
Keys Factor:-

· ( Strong ability to network with key decision makers

· ( Exceptional communication and presentation skills

· ( Able to work independently or as part of a team

· ( Extremely organized when it comes to client information

· ( Able to work any size territory and meet all sales goals




	WORK EXPERIENCE


COMPANY: Europa Digital Ltd. (Electronics-LED TV)                                        Current
JOB PROFILE:   STORE MANAGER  (September 2014 to present)
KEY SKILLS AND COMPETENCIES:
( Identifying profitable new alternative distribution points.

(  Managing complex online advertising campaigns for large direct clients.

(  Good knowledge of Microsoft Office Software including Word, Excel and Outlook.

(  Using market knowledge to influence decisions regarding customer pricing and sales

programs.  

( Organizing special sales projects, such as new product introductions, sales promotions,

advertisements, etc.  Sales experience in municipal, contractor, or distributor markets a plus.

(   Able to manage all aspects of sales to prospective and current customers, including

( Providing highly technical and administrative product information.  Ability to establish priorities and work under limited supervision.

(  Negotiating with market research companies and advertising agencies.

(  Able to forge high performing working relationships with sales colleagues.

(  Can communicate information and ideas to others in an understandable manner.
	  ACTIVITIES/INDUSTRIAL TOUR


Organize fresher Party Agaaz in (2013).

Member of organizing committee Farewell Party Parwaz in (2012).

Attended a 3days personality development program (campus to career) by Career Path Solution.

Industrial visit of ITI, Mankapur (U.P).

Industrial visit of IFFCO, Phulpur (U.P).

                                      INTERNSHIP SUMMER TRAINING

Completed an Internship Summer Training Project in Sudha Dairy Project on 4ps of Marketing.

Research Project on Customer Relationship Management at Punjab National Bank.

	Declaration


I hereby declare that the above-mentioned information is correct up to my knowledge and I bear the responsibility for the correctness of the above-mentioned particulars.

Date               : 

Place             :                                                                                          (AAMIR HASAN)
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